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Abstract:
There are a wide variety of terms and conditions used in power purchase agreements for wind projects. The differences stem, in part, from purchaser preferences, state and regional differences, and different technical
capabilities of projects. This presentation will describe key differences in such terms as: contract rates, pricing escalation, annual energy requirements, curtailment, forecasting requirements, plant performance requirements,
testing and metering, and defaults and remedies. Changing certain terms is a zerosum game; in other words, the seller’s gain results in the buyer’s loss, and vice versa. However, this is not the case for all terms; there are
certain aspects in which both parties can benefit and this presentation will provide examples of these. Negotiating a power purchase agreement is a challenging task, especially given current market conditions. Understanding
the range of power purchase agreement differences can help sellers and buyers of wind power establish reasonable, sensible, and mutually beneficial agreements.

Methodology:
Sargent & Lundy reviews many wind PPAs every year and is in prime position to detect industry trends. For this presentation, data and trends were picked out of Sargent & Lundy’s database of wind PPA terms. Data selected for
this presentation are representative of U.S.based utilityscale projects with capacities between 70 and 250 MW and built between 2011 and 2014. Representative offtakers represent a mix of public utilities, investorowned
utilities and cooperatives. While the data sample is only a fraction of the PPAs in place today, we believe it is representative of the trends in PPA terms occurring around the country.
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Takeaways
Key‘winwin’approachesthatgeneratevalueforbothprojectandofftaker:
• EngageappropriateadvisorstoensurethePPAisbankabletoavoidre
negotiationduringprojectfinancing.
• Investinabankablewindassessmenttoreduceproductionuncertainty.
• Negotiateperformancerequirementsthatarerealisticallyandconsistently
achievablegiventheproject’swindresourceandcapabilities.
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